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DISCLAIMER

VelaTel Global Communications, Inc. (the “Company”) is an emerging growth
company involved in the planned development and deployment of
telecommunications infrastructure. This presentation covers a number of aspects
of the business with which the Company is currently engaged, and is believed to
be accurate. This presentation is for informational purposes only and does not
constitute an offer or solicitation. All information contained in this presentation
constitutes confidential information of the Company. Any reproduction or
distribution of this presentation, in whole or in part, or the divulgence of any of its
contents without the written consent of the Company is strictly prohibited.
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SAFE HARBOR STATEMENT

This presentation contains forward-looking statements. Actual results, events
and performances could vary materially from those contemplated by these
forward-looking statements. These statements involve known and unknown
risks and uncertainties, which may cause the Company's actual results, expressed
or implied, to differ materially from expected results. These risks and
uncertainties include, among other things, product demand, market
competition, and the Company’s inability to obtain financing to meet current or
future plans. You should independently investigate and fully understand all risks
before making an investment decision. Accordingly, readers are advised not to
place undue reliance on forward-looking statements or information. The
Company does not undertake any obligation to publicly release revisions to any
forward-looking statement, to reflect events or circumstances after the date of
this presentation, or to reflect the occurrence of unanticipated events, except as
is required under applicable securities laws.
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MILESTONES

March 2009:

* VelaTel acquires a 95% interest in GO MOVIL, which owns spectrum licenses to deploy
wireless broadband in 8 cities in Peru.

Augqust 2010

* VelaTel enters into a strategic global MOU with ZTE Corporation, a leading manufacturer
of infrastructure equipment used in wireless broadband networks.

November 2010:

* VelaTel forms JV to acquire 51% interest in Sino Crossing, which owns 34,000 km of fiber
optic cable providing backbone connection between most major cities in China.

» VelaTel finalizes a $42M contract with ZTE Corp. for purchase of equipment and services
for its GO MOVIL project in Peru.




L) CLOBAL COMMUNICATIONS

MILESTONES

December 2010:

* VelaTel forms JV to acquire 49% interest + board control in GBNC, which owns spectrum
licenses to deploy wireless broadband access (WBA) in 2 cities in China (expected
expansion to at least 9 cities).

March 2011:

* VelaTel finalizes a $24.5M contract with ZTE Corp. for purchase of equipment and services
for the GBNC project.

April 2011:

« VelaTel signs a subscription and shareholder agreement with Shenzhen VN Technologies
Co., Ltd. (“VN Tech”).

Augqust 2011:

* VelaTel announces that its GO MOVIL wireless broadband access network soft-launched in
all eight cities where it holds licenses.
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MILESTONES

August 2011 .

* VelaTel introduces the Infinity G Series complete line of branded products that include
10" Touch Screen Tablet, Pocket Mobile Wi-Fi Device, Indoor & Outdoor Modems and USB
Dongle.

October 2011 :

* VelaTel enters into a business agreement with NGSN under which the parties will jointly
own a PRC operating company that will exclusively provide telecommunications services to
NGSN'’s customers and employees.

November 2011:

* VelaTel enters into a business agreement with Aerostrong under which a PRC-based
operating subsidiary of VelaTel will exclusively provide telecom services to Aerostrong’s
state owned parent company, China Aerospace Science and Technology Group.
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MILESTONES

December 2011 .
* VelaTel is accepted to membership in the Global TD-LTE Initiative (GTI)

* VelaTel enters into a Business Cooperation Agreement with the shareholders of Herlong
Investments Limited to acquire a 75% controlling interest in Herlong and its operating
subsidiaries, Novi-Net in Croatia and Montenegro Connect.

* VelaTel enters into a Business Cooperation Agreement with the shareholders of Cyprus
holding company Kerseyco Trading Limited to acquire at least a 51% controlling interest
in Kerseyco and its operating subsidiary, VeratNet in Serbia.

* VelaTel and ZTE sign a purchase order for wireless broadband infrastructure in Croatia and
Montenegro.
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MILESTONES

February 2012:

e China’s Ministry of Industry and Information Technology (MIIT) grants approval of VN
Tech’s hydrogen fuel cells for use in telecommunications base stations.

* China Mobile and China Telecom approve VN Tech’s to conduct trial test sites
Heilongjiang/Harbin (China Mobile), Guangzhou and Beijing (China Telecom)

March 2012;

» VelaTel received a legal opinion ZTE requires for equipment financing approval for the
Sino Crossings fiber project.

» VelaTel finalized the corporate structure (Cayman Island>Hong Kong>PRC WFOE) called for
under its exclusive services contract with NGSN
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MILESTONES

April 2012 ;

* VelaTel completes its acquisition with Herlong Investments Limited and its subsidiaries
Novi-Net and Montenegro Connect

* VelaTel completes the offshore corporate entities with New Generation Special Network
Communication Technology Co., Ltd. (NGSN)

» VelaTel completes the acquisition of a 75% equity interest in Zapna ApS

» VelaTel increases its equity stake in fuel cell distributor VN Tech to 75%
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MILESTONES

May 2012 :

VelaTel announces it has finalized its ZTE financing contract to deploy and expand its
wireless networks in Croatia and Montenegro

VelaTel launches new video series for its shareholders

June 2012

VelaTel subsidiary Zapna signs new distribution agreement in Norway to further extend
the Zapna brand outside Denmark
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ZTE CORPORATION

VelaTel and ZTE signed a memorandum of
understanding (MOU) for global strategic
partnership in August of 2010 to advance both

parties' interests in delivering innovative ZTE a}é
telecommunications solutions to individual,

enterprise, and government consumers
worldwide.

ZTE is VelaTel’s preferred and primary provider of customized equipment,
software, consumer products, operational services and financing for high speed
wireless broadband telecommunications networks VelaTel is deploying in the
PRC, Peru, Europe and other markets VelaTel enters in the future.
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VELATEL'S WIMAX TO LTE EVOLUTION ROUTE

* RO1O will replace R9100

* Software Upgrade

* One more baseband card for capacity
enh t it ¥
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VELATEL'S WIMAX TO LTE EVOLUTION ROUTE

WIMAX Network

Software Upgrade

Software Upgrade or
Add LTE Module

OR

LTE TDD Network

a8k

Dual-mode WiMAX/LTE TDD Network

VelaTel is poised to upgrade to
LTE or Dual Mode System,
depending on the market
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GLOBAL TD-LTE INITIATIVE (GT1)

VelaTel has been accepted to membership in Global TD-LTE Initiative (GTI), a
prestigious industry trade group whose founding members include China
Mobile Communications, Japan mobile operator Softbank Mobile
Communications, India mobile operator Bharti Airtel, US Wi-MAX operator
Clearwire Communications, and multi-national mobile operator Vodofone
Group Services.

‘ \M\.xs.\x‘\h\“'\\;iuiﬁ‘él\
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For a full list of members see GTI website at www.lte-tdd.org/about/members



http://www.lte-tdd.org/about/members
http://www.lte-tdd.org/about/members
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PERU MARKET OPPORTUNITY

Peruvian mobile market is practically a duopoly, with
Movistar and Claro being the top two players

(combining for a 95.9 percent market share), followed CONECT';TIE
by Nextel (a distant third) for 3G service LIMITES

The 2010 installed base (23.3 million subs) is heavily
tilted toward the pre-paid side (about 80 percent of
the total number of subscribers) and the low-end of
the marketplace is underserviced by the incumbents

VelaTel’s GO MOVIL launched the first 4G
deployment for Peru in 2011




%VELATEL

CLOBAL COMMUNICATIONS

PERU MARKET OPPORTUNITY (TARGET POPULATION)

City Population
Piura 377 496
Chiclaya 738,000
Trujillc 790,225
Chimbote J34, 268
Huanuco 74774
CuUzZco 385,935
lca 219 856
Araguipa 904,931
Total Population 3825785
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GO MOVIL DEPLOYMENT PLAN
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CONECTATE SIN LIMITES

City Population
Piura 37T 4096
Chiclaya 738,000
Trujille 790,225
Chimbote 334,068
Huanuco 74774
Cuzco 385,935
lea 219,856
Araguipa 904 931
Total Population 3825785
P
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GO MOVIL - STATUS

VelaTel acquired a 95% equity interest in
Perusat, which holds radio frequency
spectrum in Peru’s eight largest cities with
the exception of Lima.

VelaTel recently changed the name of its
subsidiary to VelaTel Peru
MITES

As a controlled subsidiary, VelaTel
consolidates VelaTel Peru’s financial
performance on VelaTel’s books. B —
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GO MOVIL - STATUS

 VelaTel Peru launched its wireless broadband
access network on August 1, 2011 in all eight
cities where it holds licenses.

 The network is being operated under the brand
name GO MOVIL, www.gomovil.com.pe.
* The GO MOVIL network provides the first true
MITES

4G broadband internet access in Peru to the
approximately four million inhabitants of the
targeted cities.



http://www.gomovil.com.pe/
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GO MOVIL - STATUS

GO MOVIL offers its subscribers a variety of low-cost
prepaid service plans and various devices for accessing
the internet in both fixed and mobile ways.

— Devices are sold in company operated GO MOVIL
stores.

Customers are also able to recharge their plans
through a network of distributors in grocery and
convenience stores, gas stations, and other convenient
locations.

Peruvian Operations Reports 2,880+ Total accounts
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GO MOVIL CORPORATE & GOVERNMENT PACKAGES

e One high power Point of
Connection (POC)

« 5 MB/s and 9 MB/s plans
* Free equipment

* Freeinstallation

 Two week trial period

* 12 month contract

LLLLLLT ]
LLLLLLTT
L]
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GO MOVIL - CORPORATE STORES

High profile stores to optimize our customers’ experience
Designed to attract our target market
Optimized for product and service demonstrations




N

EL AT E L

CLOBAL COMMUNICATIONS

GO MOVIL STORE TRUJILLO
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GO MOVIL STORE ICA
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GO MOVIL STORE CHIMBOTE
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GO MOVIL STORE CHICLAYO

£Qué puedo hacer con 3GB?
—

o)

B 2 horas de navegackin por internet
& 2 horas de monsajeria nstanténea
% Loer 100 omaiks.
) 20 minutos de Video Conterencia
10 Bajar 10 canciones
(@ Ver un video por 20 menutos.
+ {Todo o810 10dos los dias durante un mes!

nte por nuesiras promociones.
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GO MOVIL INFINITY G MOVIL WI-FI

GO MOVIL's Wi-Fi allows
consumers to create their own
cloud of coverage for accessing the
Internet |

 The Movil Wi-Fi device converts
VelaTel’s 4G wireless broadband
signals into Wi-Fi for the user

« Upto five independent devices

ca
Fi

n connect under one Movil Wi-

SIN LIMITES
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GO MOVIL INFINITY G MOVIL WI-FI

 Download up to 20 MBs
 Uploadto 6 MBs
« Password protected

e (Creates a 15 meter radius Wi-
Fi
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GO MOVIL ZTE USB DONGLE

« ZTE's USB Dongle operates as a true
“plug and play” device

* The tool easily allows user to access
the Internet by inserting the dongle
into their laptop or other devices

* No disk needed for installation
 Download speed up to 30 MBs
« Upload speed up to 6 MBs

ZTE®H




GO MOVIL ZTE INDOOR MODEM

« ZTE’s Indoor Modem allows our
consumers to connect their home
network to the internet and phone
systems at affordable rates

« The modem is designed to connect
multiple users and their devices at
4G speeds

e Create your own Wi-Fi area
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GLOBAI COMMUNICATION

GO MOVIL ZTE INDOOR MODEM

* Range:
— Indoor: 50 meters

— Outdoor: 80 meters

 VoIP connection

* Ethernet LAN ports

» Password protection
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GO MOVIL ZTE OUTDOOR MODEM

e ZTE’s Outdoor Modem allows our
consumers to connect their home
network to the internet and phone
systems at affordable rates

« The modem is designed to connect
multiple users and their devices at
4G speeds from the outside of the
desired location
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GO MOVIL ZTE OUTDOOR MODEM

 High powered antenna

* Achieves the fastest service on GO
MOVIL Network

* Multiple user capability
« Easy hook-up

« Password protection
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GO MOVIL ADVERTISING SPONSORED EVENTS

GO MOVIL sponsored the Peru Cup Regional Finals soccer match
between Carlos A. Manucci vs. Universidad San Pedro de Chimbote on

September 28th in Trujillo

Conéctate sin limites
r. Balognesi 698



http://www.youtube.com/watch?v=5c9kJRDNKfI
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GO MOVIL ADVERTISING FLYERS

|
\
dondeestéscon) ,®
g
E 3

0 sin limites

&ﬁ.’j Gl-

wwwgumoml clm ne .
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BALKANS MARKET OPPORTUNITY

Each government of the countries of former Yugoslavia is striving to
meet the criteria for eventual entry into the European Union (Croatia is
scheduled for admission in July 2013).

Croatia and Montenegro have recently granted licenses in 3.5 GHz
bandwidth to provide wireless broadband access. Serbia is currently
exploring re-farm of regional licenses to national licenses.

All three countries have enjoyed steady growth in their economies even
taking into account the global recession.
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CROATIA MARKET OVERVIEW

Sector 2010 2011

Population (millions): 4.5

Broadband Penetration Rate

0, 0,
Fixed broadband penetration 19% 22%

9 0
Mobile broadband penetration 9% 11%

Subscribers to telecoms services (million)

Fixed-line telephone subscribers 1.9 1.9

6.1 6.3

Mobile phone subscribers
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CROATIA MARKET OPPORTUNITY

The regulator has insisted the incumbent offer bitstream access on its
deployed fiber access networks, potentially threatening future
deployments.

Fixed broadband penetration is rising on the back of increasing
availability; competing platforms include cable, FttX and WiMAX as well as
regulatory-based measures such as local loop unbundling and bitstream
access.

Strong mobile broadband growth rates highlight this growth opportunity
to the saturated mobile market. Competition has led to tariff cuts and
increased bundled data allowances, improving value for end users.
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MONTENEGRO MARKET OVERVIEW

Sector 2010 2011

Population (thousands):
Broadband Penetration Rate

Fixed broadband penetration 18% 20%
Mobile broadband penetration 190% 170%

Subscribers to telecoms services (thousands)
Fixed-line telephone subscribers 160 150
Mobile phone subscribers 1,110 1,100
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MONTENEGRO MARKET OPPORTUNITY

Fixed broadband uptake continues to grow due to improving
affordability despite adverse economic conditions. Supporting growth is
high levels of PC usage for the region.

The transition to digital terrestrial TV is underway, with a tender awarded
during 2010 to design the transmission network ahead of analogue
switch off by 2013.

3G coverage is widely available with speeds of up to 21.5Mb/s available.
Mobile broadband offerings present a new growth opportunity for
mobile network operators given existing broadband penetration levels
and increasingly affordable tariffs.
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HERLONG INVESTMENT TERMS

VelaTel entered into a Business Cooperation Agreement with Herlong
Investments Limited to acquire a 75% controlling interest in Herlong

and its operating subsidiaries, Novi-Net (Croatia) and Montenegro
Connect.

In exchange for its 75% equity stake, VelaTel will contribute all CAPEX and
OPEX necessary to deploy and operate the Croatia and Montenegro
networks until the companies are cash flow positive.

VelaTel’s service level commitment is for 75 new BTS plus the core

equipment, other infrastructure and software needed to support up to
150,000 subscribers.
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NOVI-NET (CROATIA) TERMS

L NOoVi-net

The Republic of Croatia granted Novi-Net a nationwide license to provide
wireless broadband access (WBA) and related telecommunication services as
part of its protocols to become the next member of the European Union.

The license grants the use of 42 MHz of radio frequency spectrum in the 3.5
GHz bandwidth to serve Croatia’s 4.5 million citizens. Novi-Net was recently
awarded an additional 21 MHz of nationwide spectrum, bringing the total
awarded spectrum to date to 70MHz.

Since 2006, Novi-Net has been providing WBA in five counties in northern
Croatia under a regional license and currently owns a data center, a network
core and 11 base transceiver stations (BTS) to provide WBA and related services
to 1,900+ existing subscribers.
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MONTENEGRO CONNECT TERMS
CONNECT

MONTENEGRO

Montenegro Connect holds a similar nationwide license in Montenegro,
covering 40 MHz in the 3.5 GHz bandwidth.

Montenegro’s year round population stands at 660,000 but it enjoys over
1 million mostly affluent tourist visitors per year.

Montenegro Connect is a “greenfield” operation with two BTS installed
for testing purposes and no commercial operations or subscriber base.

VelaTel expects to realize significant savings by consolidating many
functions in the two contiguous markets that share the same language
and economic demographics.
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Sector 2007 2008 2009 2010
Population (millions): 7.3

Broadband Penetration
Fixed broadband subscribers 258 470 691 850
Fixed broadband penetration rate 3% 6% 9% 12%
Subscribers to Telecoms Services (thousand)

Fixed-line telephone subscribers 2,850 3,080 3,106 3,200
Mobile phone subscribers 8,800 9,700 10,400 10,400
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SERBIA MARKET OPPORTUNITY

All sectors of the communications market, with the exception of mobile,
recorded annual growth despite adverse economic conditions,
highlighting the resiliency of communications spending.

Broadband accounts for over 75% of total internet subscriptions, with this
figure expected to rise due to increased competition.

Growing usage of e-commerce, e-government and e-education services by
both individuals and businesses characterizes the nascent information
society in Serbia.
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VERATNET (SERBIA) TERMS

0

\__{eraf'Nef'

Telecommunieations Company

VelaTel has entered into a Business Cooperation Agreement with the shareholders
of Cyprus holding company Kerseyco Trading Limited to acquire at least a 51%
controlling interest in Kerseyco and its Serbian operating subsidiary, VeratNet.

VelaTel will close the transaction based on a 65% initial ownership percentage.
VelaTel will contribute CAPEX and OPEX to upgrade Verat’s existing WBA
infrastructure equipment with 26 additional base stations plus core network
hardware and software upgrades.

Serbian Operations has 18,100 existing subscribers.

VelaTel has the option to increase to 75% ownership percentage in exchange for
50 total base stations. VelaTel expects to make this increased investment when
VeratNet obtains a nationwide WBA license.
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WHO IS ZAPNA?

Zzapna@

Zapna ApS, www.zapna.com, is a Denmark corporation that provides
telecommunications solutions and services to reduce long distance and
roaming charges of retail and corporate users

Zapna provides a full white label platform service for carrier partners,
including voice and SMS terminations.

Zapna currently provides services in several European countries
including Sweden, Finland, Spain and Norway



http://www.zapna.com/
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ZAPNA'S MANAGEMENT TEAM

Hamad Raza

CEO
e Connie
Technical, Support & .
Product Development SalesSuMarketing
NN M. Riaz
Raheel S. (PK office) Customer / Technical Niels Sales support Qasam
6 employees B2B & (Retail sales) (Part time) Key account manager

Support
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ZAPNA AT A GLANCE

@ Zapna

Zapna was founded in 2009
@ Partner

Zapna developed all product solutions in

2009 & launched its products in Feb. 2010

Zapna has approx. 3 - 4 % market share in
Denmark of ILD traffic, which was approx.

22 million minutes in 2011

Zapna's 2011 revenues exceeded $1
million with approximately $110,000
positive EBITDA.

Zapna currently has 11 employees with

headquarters in Denmark & a development

team in Pakistan
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STRATEGIC PARTNER

In April 2012, VelaTel Global Communications (OTCQB: VELA),
www.velatel.com, a leader in deploying and operating wireless broadband
and telecommunication networks worldwide, acquired a 75% equity
interest in Zapna ApS

VelaTel acquires spectrum assets through acquisition or joint venture
relationships, and provides capital, engineering, architectural and
construction services related to the build-out of wireless broadband
telecommunications networks

Zapna has innovative solutions and strategic relationships that will provide
many synergies with VelaTel’s current and planned operations.

VelaTel provides Zapna the opportunity to expand the business worldwide.



http://www.velatel.com/
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ZAPNA'S DISTRIBUTION AGREEMENTS

« Zapnasigned a distribution agreement with Norway based software and
telecommunications solutions provider SoftGarden to launch Zapna
services in Norway

« Zapna expects to reach more than 25,000 new potential customers in
Norway, with projected revenues through 2013 of $500,000.

* SoftGarden will be the main distributor for Zapna in Norway and will
launch Zapna’s “Smart SIM” service to greatly reduce customers’ costs of
placing and receiving international calls.

— Theinitial launch in July 2012 will focus on the business and the
consumer segment of the market (“B2B/B2C”).




f
DY ol

. /A T F

CLOBAL COMMUNICATIONS

L

ﬁusiness to Business (B2B)
- Corporate Customers

- Small and Medium size
- Approx. 1000 users

- Export Companies

- Sold by:
- Internal Sales Personnel
- Approx. 10 telecom shops

- Products Sold:
- International Calling
- Roaming Phone
- PBX solution

- Global Brand to be rolled out
world wide

< 4

ZAPNA BRANDS

- nﬁﬁil-lijem hele val-'den rundt

ﬁmsumer Market \
- Approx. 10000 registered users

- Approx. 3000 active users

-Primarily targeting Ethnical
Community

- ZeroCall provides free calls to
more than 50 countries.

- Sold through local shops, approx.
100 & Internet Sales

-Services:
- Manual service — dial our number
- Overlay SIM card

- Products Sold:
- Zerocall free (manual solution)
- Zerocall OUT (overlay SIM)

\-\Local brand in Denmark only /

L

Roammore

Roam the world for less

ﬂecently launched the servicex

beginning of 2012
- Approx. 100 users

- Primarily focus on Corporate
Users

- Launching Business to
Consumer (B2C) through travel
agents soon

- Roammore provides solutions
for outgoing & incoming calls,

SMS and data

- Global brand to be rolled out

world wide
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ZAPNA PRODUCTS

PBX - Corporate customers Mobile App
Overlay SIM-card

Roaming phone

7
™~

Roaming SIM-card
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ZAPNA'S SMART SIM

/ Based on a Patented Technology

- Unique Opportunity for Multi IMSI Solutions

-

- Acquisition of New Customers
- International Calling Solution

- Calling Directly from Phone Book

- Upgrade from 2G Mobile Phone to a 3G Mobile
kPhone /
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CUSTOMER VALUE

« Zapna's innovative solutions creates many benefitsm

our customers:

— Operator Independency, Keep Your Current Operator!

— Easy to Use!

— Significant Savings for International Calls!

k— High Quality Products and Service!

%
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K Zapna expects strong \

growth in 2012

<
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FINANCIAL OBJECTIVES

Expectations for 2012 and 2014
are very ambitious with the
worldwide roll out of the Zapna
brand and partners

Objectives for 2012 is to be
EBITDA positive

Zapna expects to grow in 2013

and 2014

—_
o
!

T

mio. USD

Revenue and EBIT development

| =3 Revenue —+—EBIT|

4

2010 2011 2012 2013

2014

mio. USD




\\VELATEL

« COMMUNICATIONS

DISTRIBUTION CHANNELS

Descrlpt|on

* Launch of brand
» \Velatel subisidiaries

e Partners

e Partners

White Label .
solutions .

Distributors

Prefer Local brand vs.
Zaphnha brand
K P

~

* Tele operators (Tier 2,3

Wholesales &4)

(Telecom) * Local Brands

- j

Distribution Channels
( Own sales people (expensive)\

<

Net sales
Retail shops
Distributors / wholesalers

Street Sales

-

Zapna shops
Retail shops

Distributors / wholesalers

/
N

/

" Zaprastrtesy
s A

* Net sales

* Retail shops

* Distributors / wholesalers

<

* Own shops

/
2

* Retails shops

* Distributors /
wholesales

- J
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DISTRIBUTION CHANNELS & COMMISSION STRUCTURE

White label
solutions

Wholesales

(Telecom)

Commission Net sales — Retail shops Distributors/ Agents Referrals
structure external partner wholesales

link
Overlay sim 2-3 USD pr. sim 2-3 USD pr. sim 2-3 USD pr. sim 2-3 USD pr. sim
cards card card card card
Monthly top 10-15% 10-15% 10-15% 10-15% 10-15%
op
Commission on No Yes Yes Yes NO

traffic

Specific cases

Specific cases

Specific cases

Bonus Case by case Case by case Case by case Case by case Case by case
Commission Net sales — Retail shops Distributors/ Agents Referrals
structure external Directly wholesales

partner link

Defined by the telecom operator — Zapna are not able to influence
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TECHNICAL PLATFORM AND SERVICES

One platform with multiple choices

-
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CHINA MARKET OPPORTUNITY

China has a population of 1.35 billion and is one of the largest and fastest
growing economies in the world.

According to the International Monetary Fund, China ranked second to the
United States in terms of nominal GDP at the end of 2010, while broadband
penetration ranked below many other countries.

Although still low, internet usage in China is up, hovering at around 29
percent.

With the largest mobile population (833 million users), access to
information any time, anywhere is becoming a key resource fueling the
economy.
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CHINA MARKET OPPORTUNITY

China has a workforce numbering some 800 million individuals; however,
the vast majority is in industrial, agricultural, public sector or services jobs.

Mirroring United States population percentages after the industrial
revolution, China has not yet experienced the wave of “Information
Workers” seen in Western World powerhouses like Germany, the UK and the
USA.

The vast population of China lives in metropolitan areas. An amazing
statistic in and of itself, there are more than 160 cities in China with a
population over 1 million.
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NEW GENERATION SPECIAL NETWORK TERMS

NGSN

VelaTel announced October 25, 2011 it has entered into a Business
Agreement with New Generation Special Network Communication
Technology Co., Ltd. (NGSN).

NGSN already holds a PRC-issued value added services license to provide
location based tracking services and other information service nationwide
NGSN also qualifies to obtain licenses to provide wireless broadband access
(WBA) in PRC cities.

VelaTel will form a PRC operating company to be jointly owned with NGSN
but subject to VelaTel’s control. The operating company will enter into an
exclusive services contract with NGSN to deliver the information services
and a WBA Network in China.
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NEW GENERATION SPECIAL NETWORK TERMS

The parties will work on the deployment of a WBA network that will employ
TD-LTE technology using equipment already commercially available and
manufactured by VelaTel’s strategic partner ZTE Corporation.

VelaTel will finance and the joint venture will own the infrastructure
equipment. VelaTel will also provide all engineering and network
management services, including engineering VelaTel has already completed
for 29 major PRC cities in connection with a different WBA project.

VelaTel and NGSN are in the final stages of completing the service
agreement.
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AEROSTRONG COMPANY LIMITED TERMS

UNELLEL S P

\/ggsc / China Aerospace Science and Technology Corporation

VelaTel has entered into a Business Agreement with Aerostrong
Company Limited. Aerostrong is a subsidiary of China Aerospace
Science and Technology Group (CASC), a state-owned company in
the People’s Republic of China (PRC).

Aerostrong holds PRC-issued value added services licenses to provide
telecommunication services via satellite nationwide and internet access
service in 18 major cities.

Aerostrong will apply for additional licenses for radio frequency
spectrum to provide wireless broadband access (WBA).




L) CLOBAL COMMUNICATIONS

AEROSTRONG COMPANY LIMITED TERMS

VelaTel, through a PRC operating company subsidiary, will enter
into an exclusive service contract with Aerostrong for VelaTel to
deliver WBA and related telecommunications services.

Aerostrong will pay VelaTel’s operating subsidiary service fees to be
specified in the service contract.

The operating company will deploy and operate Aerostrong’s WBA
network, which will employ TD-LTE technology using equipment
already commercially available and manufactured by VelaTel’s
strategic partner ZTE Corporation.
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AEROSTRONG COMPANY LIMITED TERMS

VelaTel and Aerostrong expect to finalize the service contract and for

Aerostrong to secure additional licenses for the WBA network during
2012 Q2.

The WBA network will serve primarily as a private network for employees
of CASC and its affiliated companies. The parties expect that the first

phase of deployment will include CASC's Beijing headquarters campus
and its corporate users.
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VN TECHNOLOGIES TERMS

« VelaTel has a JV relationship VN Technologies, which holds patent
and manufacturing rights to hydrogen fuel cell technologies suitable
for back up power needs of telecommunications operators.

e The JV will form a PRC operating company to manufacture, distribute
and sell hydrogen fuel cell systems.

* Hydrogen fuel cell systems provide an operator long term cost
savings compared to conventional back-up power sources.
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VN TECHNOLOGIES TERMS

* VelaTel will report the venture’s operations on VelaTel’s consolidated
financial statements in the same manner as its other subsidiaries.

» VelaTel predicts a robust market for hydrogen fuel cell systems. In the
PRC alone, there are an estimated 1.3 million BTS units requiring
back-up power, with 100,000 additional BTS units projected to come
on line each year.

» VelaTel will itself be a customer by substituting hydrogen fuel cells for
conventional batteries on its future BTS orders.
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VN TECHNOLOGIES TERMS

* China’s Ministry of Industry and Information Technology (MIIT)
grants approval of VN Tech’s hydrogen fuel cells for use in
telecommunications base stations.

* China Mobile and China Telecom conduct trial test sites
Heilongjiang/Harbin (China Mobile), Guangzhou and Beijing (China
Telecom) on VN Tech'’s fuel cell systems. All trial tests thus far have
been passed and completion is on track with VelaTel’s project
timeline

« VelaTel expects to report the results in July




pV.ELALEL

SINO CROSSINGS FIBER BACKBONE MAP
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SINO CROSSINGS TERMS

Sino Crossings JV controls 34,000km of “dark” fiber which connects
most major cities in China.

VelaTel controls 51% of the JV's equity, board, and corporate seal; which
allows VelaTel to report 100% of the JV's financial performance on
VelaTel’s books.

Sino Crossings will use the license status of NGSN and CASC to sell the
fiber capacity to other carriers, including VelaTel’s other joint venture
projects.

In Phase 1, VelaTel will contribute engineering services, an equipment
contract and financing for CAPEX and OPEX sufficient to “light”
15,000km.
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CLOBAL COMMUNICATIONS

SINO CROSSINGS TERMS

Fiber transport and interconnections
typically represent 20-35% of a carrier’s
total operating costs.

)
Sino Crossings will sell transport and \‘g
interconnections for VelaTel’s WBA \\_
projects at a 20% discount, and will sell _—.
excess capacity to other operators.
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SINO CROSSINGS METRO RINGS

In addition to 34,000km of national
“backbone”fiber that connects
different regions within China, the
JV also has the right to access for
testing and the option to purchase
“metro ring” fiber in numerous cities

in China.
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GOLDEN BRIDGE DEPLOYMENT PLAN

Fuzhou
Xiamen

Beijing
Shanghai
Chongging
Nanjing
Suzhou
Yangzhou
Wouxi
Hangzhou
Ningbo
Wenzhou
Taizhou
Shaoxing
Jinan

Quanzhou
Zhangzhou
Longyan
Putian
Sanming
Nanping
Ningde

Qingdao
Yantao
Zhibo
Tongying
Guangzhou
Shenzhen
Fuoshan
Tongguan
Zhaogqing
Zhuhai
Chengdu
Xian
Fujian




L) CLOBAL COMMUNICATIONS

GOLDEN BRIDGE TERMS

VelaTel has a JV agreement with Golden Bridge Network
Communications Co., Ltd. (GBNC), which holds WBA and ISP licenses to
deploy and operate 4G networks in the PRC.

VelaTel owns 49% of the JV equity, controls the JV’s board and corporate
seal, which allows VelaTel to report 100% of the JV’s financial performance
on VelaTel’s books.

GBNC currently has ISP licenses for 26 cities and wireless broadband
access (WBA) for two cities, Fuzhou and Xiamen.

VelaTel is in the process of obtaining Chinese regulatory approval.




Consolidated Income Statement

(Unit: USD)
2012e 2013e 2014e 2015e
Wimax Revenues - Retail $2,907,161 $16,673,452 $51,682,884 $97,327,860|
Wimax Revenues - Business $571,085| $5,069,210 $12,198,396| $21,535,582
IADSL $1,674,273 $2,813,512] $3,798,241 $4,747,801
Equipment Sales $5,701,741 $12,962,519) $27,362,760| $33,389,310|
Other (Business Internet Lines/Data Center/Cloud Services/System $4,351,037| $20,179,367| $32,578,819 $40,300,638]
Integration/LBS)
Total Revenues $15,205,298 $57,698,060 $127,621,100| $197,301,191
% Growth 279.5% 121.2% 54.6%
ICost of Goods Sold $6,208,354 $16,222,686 $31,026,075 $37,796,446)
Network Costs $7,632,270 $14,819,633 $24,040,527| $28,033,507|
Sales & Marketing Costs $1,439,831 $5,419,564 $10,578,931 $13,282,827,
IAdministrative and Personnel $5,906,629 $24,963,741 $31,589,093 $35,698,862
Other $216,050 $2,599,801 $3,294,666 $4,061,210
ICosts Before D&A $21,403,134 $64,025,424 $100,529,292) $118,872,851
EBITDA ($6,197,836) ($6,327,365) $27,091,808| $78,428,340
EBITDA Margin -11.0%) 21.2% 39.8%
Depreciation & Amortization $4,765,741 $7,685,209 $10,201,435 $12,152,248)
% Revenues 13.3%)| 8.0%) 6.2%)
Operating Income (EBIT) ($10,963,578) ($14,012,574) $16,890,373 $66,276,092
Operating Margin -24.3%) 13.2%) 33.6%)|
Other Income (Expense)
Interest Expense $336,175 $982,318| $1,520,837| $1,109,819
Income Before Income Taxes ($11,299,753)| ($14,994,892) $15,369,536] $65,166,273
% Revenues -26.0%) 12.0%) 33.0%
Income Tax Expense $0) $266,226| $2,944,062 $12,561,532,
Net Income Available to Shareholders ($11,299,753) ($15,261,118) $12,425,474 $52,604,741
% Revenues -26.4%) 9.7%) 26.7%)
Network Subscribers 21,499 51,018 179,559 434,615 740,341
Croatia 1,549 5,477 17,242 44,280 78,646
Serbia 18,100 20,537 27,431 38,331 52,708
Montenegro 0 1,245 10,319 14,427 19,852
China (NGSN) 0 6,729 49,307 149,477 285,986
China (CASC) 0 1,000 25,000 50,000 75,000
China (Golden Bridge) 0 0 19,000 86,000 150,000
Peru 1,850 16,030 31,260 52,100 78,149




Income Statement - Croatia

(Unit: USD)

Retail Subscriber Revenue $793,879| $3,342,868| $8,994,613| $17,717,316
Corporate Subscriber Revenue $325,885 $737,404] $1,074,851 $2,055,979|
Equipment Sales $495,163| $1,021,051 $2,380,615| $3,016,057|
Total Revenue $1,614,927 $5,101,323 $12,450,080) $22,789,352,
% Growth 215.9% 144.1% 83.0%
Cost of Goods Sold $760,286 $1,518,985| $3,582,470| $4,526,826
Network Costs $860,019| $1,267,890| $2,279,938| $2,304,668|
Site Rental and Energy Costs $257,012] $419,611 $419,611 $419,611
Wimax License Fees $261,691 $278,434] $281,048| $287,584
Microwave Fees $67,266 $84,968 $84,968 $84,968
Backhaul Costs $271,150] $475,749 $1,470,868| $1,470,868|
Voice Numbering Fees $2,900 $9,128 $23,443 $41,636
\Variable Costs $186,378| $327,011 $852,439 $1,472,480
Voice Interconnection Costs $158,273 $318,972 $792,112 $1,408,035
CPE Installation Costs $28,105 $8,039 $60,327 $64,445
Sales & Marketing Costs $353,918 $675,132 $1,467,203 $2,061,170
Sales & Marketing Expenses $167,291 $362,501 $692,065 $1,108,201
Customer Acquisition Costs $186,627 $312,632 $775,138 $952,969
IAdministrative and Personnel $909,164 $1,989,295 $3,476,105 $4,159,433
Personnel Salaries and Benefits $423,350| $730,813] $1,458,055 $1,948,517|
Administrative Costs $403,732] $1,136,379 $1,692,708| $1,587,168|
Billing Costs $25,774 $106,914] $289,518| $578,480|
Insurance $56,308 $15,190 $35,825 $45,268
Costs Before D&A $3,069,766 $5,778,314| $11,658,156 $14,524,576
EBITDA ($1,454,839) ($676,991), $791,924 $8,264,775|
EBITDA Margin -13.3% 6.4% 36.3%
Depreciation & Amortization $695,786 $695,786 $695,786 $695,786
% Revenues 13.6% 5.6% 3.1%)|
Operating Income (EBIT) ($2,150,625) ($1,372,777) $96,138) $7,568,990)
Operating Margin -26.9% 0.8% 33.2%
Other Income (Expense)
Interest Expense $0| $94,979 $189,957 $0|
Income Before Income Taxes ($2,150,625), ($1,467,756), ($93,819) $7,568,990|
% Revenues -28.8% -0.8% 33.2%
Income Tax Expense $0| $0| $0| $1,513,798
Net Income Available to Shareholders ($2,150,625), ($1,467,756), ($93,819) $6,055,192,
% Revenues -28.8%) -0.8% 26.6%)
Retail Customers 5,125 16,784 43,064 76,618
Business Customers 352 458 1,216 2,028




Income Statement - Serbia

(Unit: USD)
2012e 2013e 2014e 2015e
Retail Subscriber Revenue $328,159 $1,571,841 $4,081,370| $7,845,115|
Corporate Subscriber Revenue $153,382 $755,428| $1,504,066| $2,089,490
IADSL $1,674,273] $2,813,512 $3,798,241 $4,747,801
Other (Business Internet Lines/Data Center) $1,502,373 $1,240,331 $1,116,298 $1,004,669
Equipment Sales $232,370| $669,138 $1,075,167| $1,467,590
[Total Revenue $3,890,557 $7,050,250 $11,575,141 $17,154,663
% Growth 81.2% 64.2%) 48.2%
Cost of Goods Sold (CPEs) $362,550 $1,046,431 $1,630,483 $2,210,010)
Network Costs $2,090,766 $2,673,552 $3,379,497 $4,006,290)
Site Rental and Energy Costs $182,001 $242,669 $242,669 $242,669
Wimax License Fees $149,544] $149,544] $149,544] $149,544]
Last Mile Connection $130,197| $130,197| $130,197| $130,197|
Backhaul Costs $578,739 $439,152] $611,770] $611,770]
Voice Numbering Fees $1,290 $4,940 $10,711 $18,322
Voice Interconnection Costs $60,073 $219,268 $275,786| $440,752
ADSL Ports $846,963 $1,345,824 $1,816,863 $2,271,078
Vendor Maintenance $67,448) $67,448 $67,448 $67,448
Other $74,510 $74,510) $74,510] $74,510]
Variable Costs $17,582 $52,549 $36,896| $35,785
CPE Installation Costs $17,582 $52,549 $36,896 $35,785|
Sales & Marketing Costs $359,529 $702,892, $1,118,892] $1,422,182
Marketing $279,272) $471,969 $794,768] $998,727|
Customer Acquisition Costs $80,257| $230,923| $324,124] $423,455|
IAdministrative and Personnel $1,668,405| $2,972,881 $3,354,771 $3,766,829
Personnel Salaries and Benefits $785,384] $944,949 $1,261,535 $1,491,024
Administrative Costs $875,375) $1,991,012 $2,000,491 $2,103,760]
Billing Costs $7,646) $36,920] $92,744] $172,045|
Costs Before D&A $4,498,833 $7,448,305 $9,520,540| $11,441,095
EBITDA ($608,275) ($398,055) $2,054,602 $5,713,568
EBITDA Margin -5.6% 17.8%) 33.3%
Depreciation & Amortization $238,331 $238,331 $238,331 $238,331
% Revenues 3.4% 2.1% 1.4%
Operating Income (EBIT) ($846,606)| ($636,386) $1,816,271 $5,475,237|
Operating Margin -9.0% 15.7%) 31.9%
Other Income (Expense)
Interest Expense $0| $30,388] $60,775 $0|
Income Before Income Taxes ($846,606)| ($666,774), $1,755,496 $5,475,237
% Revenues -9.5% 15.2%) 31.9%
Income Tax Expense $0) $0 $175,550] $547,524
Net Income Available to Shareholders ($846,606) ($666,774) $1,579,946 $4,927,713]
% Revenues -9.5%)| 13.6% 28.7%
Retail Wireless Customers 1,955 7,373 17,236 30,614
Business Wireless Customers 482 1,958 2,995 3,994




Income Statement - Montenegro

(Unit: USD)
Retail Subscriber Revenue $82,134 $2,204,645 $5,388,790 $7,427,847|
Residential $82,134| $2,204,645| $4,609,770| $6,259,317|
Data $59,587| $1,590,232 $3,305,508 $4,461,373
VOIP $22,547| $614,413] $1,304,261 $1,797,944]
Tourists $0| $0 $779,020| $1,168,530
Corporate Subscriber Revenue $4,444 $156,983| $409,781 $623,740
Equipment Sales $118,972 $863,333| $827,487| $733,899|
Total Revenue $205,551 $3,224,960 $6,626,057 $8,785,486|
% Growth 1468.9% 105.5%| 32.6%
Cost of Goods Sold $170,055| $1,247,624] $921,437| $923,466)
Network Costs $259,383) $1,098,752 $1,564,571 $1,943,589
Site Rental and Energy Costs $78,432 $156,864 $235,296| $235,296
Wimax License Fees $38,857| $38,857| $38,857| $38,857|
Microwave Fees $0 $0 $0 $0]
Backhaul Costs $109,239 $865,372 $1,282,781 $1,658,927
Voice Numbering Fees $659 $5,463 $7,638] $10,510]
Network Maintenance Costs $32,196 $32,196| $0 $0)
Variable Costs $12,090) $220,240 $405,331 $552,945
Voice Interconnection Costs $11,273 $202,756 $391,278] $539,383
CPE Installation Costs $817 $17,484 $14,052] $13,562
Sales & Marketing Costs $92,501 $241,582 $508,509| $650,387|
Sales & Marketing Expenses $70,849 $173,957| $241,548) $316,347|
Customer Acquisition Costs (excluding CPE costs) $21,652 $67,625) $266,961 $334,040
IAdministrative and Personnel $684,318| $1,265,991 $1,967,413] $2,081,772,
Personnel Salaries and Benefits $374,865) $668,796 $1,275,304 $1,440,120
Administrative Costs $308,326 $590,262 $676,034] $618,354]
Billing Costs $1,127| $6,933, $16,074] $23,297|
ICosts Before D&A $1,218,346| $4,074,189 $5,367,260| $6,152,160
182%) 21% 19%)| 16%|
EBITDA ($1,012,796) ($849,228) $1,258,797| $2,633,326|
EBITDA Margin -26.3%| 19.0%| 30.0%
Depreciation & Amortization $154,698 $154,698| $154,698] $154,698
% Revenues 4.8%| 2.3%)| 1.8%]
Operating Income (EBIT) ($1,167,493) ($1,003,926) $1,104,099| $2,478,628
Operating Margin -31.1%) 16.7% 28.2%
Other Income (Expense)
Interest Expense $0 $18,770 $37,540 $0)
Income Before Income Taxes ($1,167,493) ($1,022,696) $1,066,559 $2,478,628
% Revenues -31.7%| 16.1%)| 28.2%)|
Income Tax Expense $0) $0 $95,990 $223,077|
Net Income Available to Shareholders ($1,167,493)| ($1,022,696) $970,568 $2,255,552
% Revenues -31.7%] 14.6%) 25.7%
Retail Customers (excluding Tourists) 1,232 9,959 13,797 18,951
Business Customers 13 360 630 901




Income Statement - NGSN

(Unit: USD)

Revenues - Location Based Services $393,816 $3,733,416 $6,647,904 $9,884,880
Revenue - Retail Subscribers
Fixed Broadband $90,225 $1,416,982, $4,876,923| $6,936,570|
Mobile Broadband $170,064] $3,081,403 $11,819,459| $25,728,305
Equipment Sales $689,576 $4,453,455| $10,645,961 $14,674,883
Total Revenue $1,343,681 $12,685,255| $33,990,247| $57,224,639)
% Growth 844.1% 168.0% 68.4%
Cost of Goods Sold $691,811 $4,349,558 $10,180,668| $13,822,298|
Network Costs $798,425) $4,683,780 $7,385,197 $7,858,583
Sales & Marketing Costs $190,194] $1,713,451 $3,559,993 $4,471,331
Marketing $103,431 $1,168,747 $2,286,541 $2,743,850
Customer Acquisition Costs $86,763 $544,704 $1,273,452 $1,727,481
IAdministrative and Personnel $969,245 $5,600,371 $6,572,130, $7,450,184
Personnel Salaries and Benefits $745,234 $2,646,406 $2,911,047 $3,202,152]
Administrative Costs $126,853| $2,663,378| $3,096,870] $3,440,217|
One-Time Expenses $95,139 $254,927| $429,185| $515,022]
Billing Costs $2,019 $35,660 $135,029 $292,793]
Costs Before D&A $2,649,675 $16,347,159 $27,697,988 $33,602,395
EBITDA ($1,305,994) ($3,661,904) $6,292,259 $23,622,244
EBITDA Margin -28.9% 18.5% 41.3%
Depreciation & Amortization $1,482,353 $2,711,908 $3,841,447 $3,841,447
% Revenues 21.4% 11.3% 6.7%
Operating Income (EBIT) ($2,788,347) ($6,373,812) $2,450,812 $19,780,797
Operating Margin -50.2% 7.2% 34.6%
Other Income (Expense)
Interest Expense $0 $192,538 $562,380 $511,442
Income Before Income Taxes ($2,788,347), ($6,566,350), $1,888,432 $19,269,355|
% Revenues -51.8% 5.6% 33.7%
Income Tax Expense $0, $0, $0, $3,217,982
Net Income Available to Shareholders ($2,788,347), ($6,566,350), $1,888,432, $16,051,373
% Revenues -51.8%) 5.6% 28.0%
Retail Customers 6,729 49,307 149,477 285,986




Income Statement - CASC

(Unit: USD)
2012e 2013e 2014e 2015e
Revenues
Non-Security Network $11,807 $188,917| $377,834 $566,751
Wireless Broadband Trunking Service $70,844 $1,700,252 $4,250,630| $8,501,259
Cloud based platform Service $59,037 $944,584 $1,653,023| $2,125,315
Wireless Broadband Campus Service $16,530 $1,719,144 $4,959,068| $8,265,113]
System Integration and Product Distribution $787,154] $3,148,615) $3,935,768| $4,722,922
Total Revenues $945,372, $7,701,511 $15,176,322] $24,181,360|
% Growth 714.7% 97.1% 59.3%
Cost of Goods Sold $708,438| $2,833,753 $3,542,191 $4,250,630
Network / Connectivity Costs $440,806 $661,209| $793,451 $991,814|
Sales & Marketing Costs $26,763 $54,471 $61,398 $69,458
Sales & Marketing $26,763 $54,471 $61,398 $69,458
IAdministrative and Personnel $399,887| $3,536,145 $3,800,225| $3,962,128|
Personnel Salaries and Benefits $293,309| $645,277| $726,921 $751,212]
Administrative Costs $9,521 $2,437,335| $2,459,860) $2,462,873]
Legal and Professional Fees $29,912 $118,388| $152,519| $112,141
Travel Expenses / Entertainment $58,879 $318,615) $441,965| $614,975
Technology Costs $8,265) $16,530 $18,961 $20,927
Costs Before D&A $1,575,894| $7,085,578 $8,197,266) $9,274,030
EBITDA ($630,523) $615,933 $6,979,057 $14,907,330
EBITDA Margin 8.0% 46.0% 61.6%
Depreciation & Amortization $500,220 $1,416,954| $2,803,640| $4,677,135|
% Revenues 18.4% 18.5% 19.3%
Operating Income (EBIT) ($1,130,742) ($801,021) $4,175,416) $10,230,195
Operating Margin -10.4%) 27.5%) 42.3%|
Other Income (Expense)
Interest Expense $0| $67,209 $263,568| $445,315)
Income Before Income Taxes ($1,130,742) ($868,230)| $3,911,849 $9,784,880)
% Revenues -11.3%) 25.8%) 40.5%)
Income Tax Expense $0 $0) $653,279 $1,634,075
Net Income Available to Shareholders ($1,130,742) ($868,230)| $3,258,570 $8,150,805|
% Revenues -11.3%) 21.5%) 33.7%
Network Users 1,000 25,000 50,000 75,000




Income Statement - Sino Crossing

(Unit: USD)
2012e 2013e 2014e 2015e
Subscriber Revenues $1,596,850 $10,538,504 $18,462,992 $21,611,102
[Total Revenues $1,596,850 $10,538,504, $18,462,992 $21,611,102
% Growth 560.0% 75.2% 17.1%
Operating Expenses
Cost of Service $2,319,370 $2,107,701 $3,692,598 $4,322,220
Direct Marketing & Sales Expense $79,843 $526,925 $923,150 $1,080,555
SG&A Expense $319,370 $3,898,501 $5,483,398 $6,113,020
Maintenance Costs $0 $2,000,000 $2,000,000 $2,000,000
Costs Before D&A $2,718,583 $8,533,127 $12,099,146 $13,515,796
EBITDA ($1,121,732) $2,005,377 $6,363,846 $8,095,306
EBITDA Margin -70.2%) 19.0%) 34.5% 37.5%
Depreciation & Amortization $1,000,000 $1,000,000 $1,000,000 $1,000,000
% Revenues 62.6% 9.5% 5.4% 4.6%
Operating Income (EBIT) ($2,121,732) $1,005,377 $5,363,846 $7,095,306
Operating Income Margin -132.9% 9.5% 29.1% 32.8%
Other Income (Expense)
Interest Expense $336,175) $124,950 $62,475 $0
Income Before Income Taxes ($2,457,907), $880,427| $5,301,371 $7,095,306)
% Revenues -153.9% 8.4% 28.7% 32.8%
Income Tax Expense $0 $220,107| $1,325,343 $1,773,827|
Net Income Available to Shareholders ($2,457,907), $660,320 $3,976,028 $5,321,480
% Revenues -153.9% 6.3% 21.5% 24.6%




Income Statement - Golden Bridge

(Unit: USD)

2012e 2013e 2014e 2015e
Subscriber Revenues $0 $842,175 $9,168,626 $20,298,465)
Government Projects $0 $385,000 $385,000 $385,000
Equipment Sales $0 $1,980,750 $6,984,750 $6,672,000
[Total Revenue $0 $3,207,925| $16,538,376 $27,355,465
% Growth 415.55%) 65.41%)
Cost of Goods Sold $0 $1,852,500 $6,532,500 $6,240,000
Network Costs $0 $1,052,500 $3,200,000 $4,166,000
Sales and Marketing Costs $0 $916,863 $2,029,847 $2,435,816|
IAdministrative and Personnel $0 $3,690,638 $4,620,053 $5,571,835
Personnel Salaries and Benefits $0 $1,508,538 $2,203,953 $2,939,735
One-Time Expense $0| $401,000] $557,000 $691,000
Rental Expenses $0 $287,000 $295,000] $304,000
Administration Expense $0 $1,494,100 $1,564,100 $1,637,100
Costs Before D&A $0 $7,512,501 $16,382,399 $18,413,651
EBITDA $0 ($4,304,576), $155,977| $8,941,814
EBITDA Margin -134.2% 0.9% 32.7%
Depreciation & Amortization $0 $773,178 $773,178 $850,496
% Revenues 24.1% 4.7% 3.1%
Operating Income (EBIT) $0 ($5,077,754), ($617,202) $8,091,318|
Operating Margin -158.3% -3.7% 29.6%
Other Income (Expense)
Interest Expense/Financing Fees $0 $359,489 $156,151 $153,062
Income Before Income Taxes $0 ($5,437,243), ($773,353) $7,938,256)
% Revenues -169.5% -4.7% 29.0%
Income Tax Expense $0 $0 $0 $1,984,564
Net Income Available to Shareholders $0| ($5,437,243), ($773,353) $5,953,692
% Revenues -169.5% -4.7%) 21.8%)
Retail Customers 0 19,000 86,000 150,000




Income Statement - Peru

(Unit: USD)
2012e 2013e 2014e 2015e
IVOIP Revenues $300,000| $405,000| $526,500| $658,125|
Retail Subscriber Revenue $1,442,700 $4,213,539 $7,353,102, $11,374,243
Equipment Sales $4,165,659| $3,974,793] $5,448,781 $6,824,881
Total Revenue $5,608,359 $8,188,332 $12,801,883 $18,199,124]
% Growth 46.0% 56.3% 42.2%
Cost of Goods Sold $3,515,213] $3,373,835 $4,636,325| $5,823,216
Network Costs $863,500 $1,274,250 $1,745,275 $2,440,344
Site Rental and Energy Costs $252,000 $252,000 $252,000 $252,000
Voice Interconnection Costs $105,000 $141,750 $184,275| $230,344
Backhaul Costs $407,000) $781,000) $1,309,000] $1,958,000
Vendor Maintenance $99,500) $99,500) $0 $0
Sales & Marketing Costs $337,083] $588,248| $909,939 $1,091,927|
Marketing $337,083] $588,248| $909,939 $1,091,927
IAdministrative and Personnel $956,240| $2,009,919, $2,314,997| $2,593,661
Personnel Salaries and Benefits $393,000 $786,000 $809,580 $833,867
Administrative Costs $524,768| $1,110,423 $1,305,353 $1,447,196
Billing Costs $38,472 $113,496 $200,064 $312,598
Costs Before D&A $5,672,037| $7,246,252, $9,606,536| $11,949,148
EBITDA ($63,678) $942,079 $3,195,347 $6,249,976|
EBITDA Margin 11.5% 25.0% 34.3%
Depreciation & Amortization $694,355| $694,355 $694,355 $694,355
% Revenues 8.5% 5.4% 3.8%
Operating Income (EBIT) ($758,032) $247,725) $2,500,992) $5,555,621
Operating Margin 3.0% 19.5% 30.5%
Other Income (Expense)
Interest Expense $0| $93,996 $187,991 $0|
Income Before Income Taxes ($758,032) $153,729 $2,313,001 $5,555,621
% Revenues 1.9% 18.1% 30.5%
Income Tax Expense $0 $46,119 $693,900| $1,666,686
Net Income Available to Shareholders ($758,032), $107,610 $1,619,101 $3,888,935)
% Revenues 1.3%)| 12.6% 21.4%
Retail Customers 16,030 31,260 52,100 78,149




Consolidated Balance Sheet

(Unit: USD)
2012e 2013e 2014e 2015e
Assets
Current Assets
Cash $6,476,842 $3,480,788 $7,375,001 $47,540,204
Accounts Receivables - Net $2,346,141 $8,383,135 $17,598,948 $26,839,226
Inventory $624,473 $1,572,678 $3,079,872 $3,724,877
Other Current Assets $578,821 $2,111,747 $4,538,626 $6,864,182
Total Current Assets $7,345,115 $11,769,527 $25,650,831 $65,925,939
Net Property, Plant &
Equipment $28,574,309 $43,584,111 $50,402,355 $55,768,669
Total Assets $38,606,753 $59,229,207 $83,193,585 $141,000,723
Liabilities & Equity
Current Liabilities
Current Portion of Debt
Accounts Payable $3,410,390 $8,133,090 $12,641,155 $15,504,405
Other Current Liabilities $1,609,226 $4,640,078 $9,224,487| $13,675,483
Total Current Liabilities $5,019,616 $12,773,168 $21,865,643 $29,179,888
Long-Term Debt
Total L-T Debt - Net $25,865,165 $36,073,585 $29,167,053 $27,055,205
Total Liabilities $30,884,781 $48,846,753 $51,032,696 $56,235,093
Contrib. From Equity Partners $19,382,400 $37,304,000 $46,656,960 $46,656,960
Retained Earnings ($11,660,428) ($26,921,546) ($14,496,071) $38,108,670
Total Equity $7,721,972 $10,382,454 $32,160,889 $84,765,630
Total Liabilities & Equity $38,606,753 $59,229,207 $83,193,585 $141,000,723




Balance Sheet - Croatia

(Unit: USD)
2012e 2013e 2014e 2015e
Assets
Current Assets
Cash $327,904 $761,097 $1,072,577 $6,877,988
Accounts Receivables - Net $265,467 $838,574 $2,046,588 $3,746,195
Inventory $76,029 $151,899 $358,247 $452,683
Other Current Assets $32,299 $102,026 $249,002 $455,787
Total Current Assets $701,699 $1,853,596 $3,726,414 $11,532,652
Net Property, Plant & Equipment $4,174,714 $3,478,929 $2,783,143 $2,087,357
Total Assets $4,876,413 $5,332,525 $6,509,557 $13,620,009
Liabilities & Equity
Current Liabilities
Accounts Payable $532,751 $934,279 $2,017,492 $2,555,789
Other Current Liabilities $80,746 $255,066 $622,504 $1,139,468
Total Current Liabilities $613,498 $1,189,345 $2,639,996 $3,695,256
Long-Term Debt
Total L-T Debt - Net $3,799,140 $2,532,760 $0 $0
Total Liabilities $4,412,638 $3,722,105 $2,639,996 $3,695,256
Contrib. From Equity Partners $2,614,400 $5,228,800 $7,581,760 $7,581,760
Retained Earnings ($2,150,625) ($3,618,380) ($3,712,199) $2,342,993
Total Equity $463,775 $1,610,420 $3,869,561 $9,924,753
Total Liabilities & Equity $4,876,413 $5,332,525 $6,509,557 $13,620,009




Balance Sheet - Serbia

(Unit: USD)
2012e 2013e 2014e 2015e
Assets
Current Assets
Cash $999,640 $47,048 $760,061 $5,434,519
Accounts Receivables - Net $639,544 $1,158,945 $1,902,763 $2,819,945
Inventory $36,255 $104,643 $163,048 $221,001
Other Current Assets $116,717 $211,507 $347,254 $514,640
Total Current Assets $1,792,155 $1,522,144 $3,173,126 $8,990,105
Net Property, Plant & Equipment $1,429,985 $1,191,655 $953,324 $714,993
Total Assets $3,222,141 $2,713,799 $4,126,450 $9,705,098
Liabilities & Equity
Current Liabilities
Accounts Payable $697,914 $1,103,529 $1,520,326 $1,892,285
Other Current Liabilities $194,528 $352,512 $578,757 $857,733
Total Current Liabilities $892,442 $1,456,042 $2,099,084 $2,750,018
Long-Term Debt
Total L-T Debt - Net $1,215,505 $810,337 $0 $0
Total Liabilities $2,107,947 $2,266,379 $2,099,084 $2,750,018
Contrib. From Equity Partners $1,960,800 $1,960,800 $1,960,800 $1,960,800
Retained Earnings ($846,606) ($1,513,380) $66,566 $4,994,280
Total Equity $1,114,194 $447,420 $2,027,366 $6,955,080
Total Liabilities & Equity $3,222,141 $2,713,799 $4,126,450 $9,705,098




Balance Sheet - Montenegro

(Unit: USD)
2012e 2013e 2014e 2015e
Assets
Current Assets
Cash $47,325 $253,301 $461,018 $2,672,297
Accounts Receivables - Net $33,789 $530,130 $1,089,215 $1,444,189
Network Equipment Inventory $17,005 $124,762 $92,144 $92,347
Customer CPEs $0 $0 $104,452 $156,773
Other Current Assets $6,167 $96,749 $198,782 $263,565
Total Current Assets $104,286 $1,004,942 $1,945,610 $4,629,170
Net Property, Plant & Equipment $928,185 $773,488 $618,790 $464,093
Total Assets $1,032,472 $1,778,430 $2,564,400 $5,093,263
Liabilities & Equity
Current Liabilities
Accounts Payable $131,678 $692,432 $838,319 $1,003,657
Other Current Liabilities $10,278 $161,248 $331,303 $439,274
Total Current Liabilities $141,956 $853,680 $1,169,621 $1,442,932
Long-Term Debt
Total L-T Debt - Net $750,809 $500,539 $0 $0
Total Liabilities $892,765 $1,354,220 $1,169,621 $1,442,932
Contrib. From Equity Partners $1,307,200 $2,614,400 $2,614,400 $2,614,400
Retained Earnings ($1,167,493) ($2,190,189) ($1,219,621) $1,035,931
Total Equity $139,707 $424,211 $1,394,779 $3,650,331
Total Liabilities & Equity $1,032,472 $1,778,430 $2,564,400 $5,093,263




Balance Sheet - NGSN

(Unit: USD)
2012e 2013e 2014e 2015e
Assets
Current Assets
Cash $246,648 $24,727 $205,037 $10,247,534
Accounts Receivables - Net $165,659 $1,563,936 $4,190,578 $7,055,092
Inventory $69,181 $434,956 $1,018,067| $1,382,230
Other Current Assets $40,310 $380,558 $1,019,707| $1,716,739
Total Current Assets $521,799 $2,404,176 $6,433,389 $20,401,596
Net Property, Plant & Equipment $8,894,117 $14,789,092 $18,854,423 $18,790,347
Total Assets $9,415,916) $17,193,268 $25,287,812 $39,191,942
Liabilities & Equity
Current Liabilities
Accounts Payable $435,563 $2,687,204 $4,553,094 $5,523,681
Other Current Liabilities $67,184 $634,263 $1,699,512 $2,861,232
Total Current Liabilities $502,747 $3,321,467 $6,252,606 $8,384,913
Long-Term Debt
Total L-T Debt - Net $7,701,516 $12,226,497, $11,001,470 $6,721,920
Total Liabilities $8,204,263 $15,547,964 $17,254,076 $15,106,833
Contrib. From Equity Partners $4,000,000 $11,000,000 $15,500,000 $15,500,000
Retained Earnings ($2,788,347) ($9,354,696) ($7,466,264) $8,585,109
Total Equity $1,211,653 $1,645,304 $8,033,736 $24,085,109
Total Liabilities & Equity $9,415,916 $17,193,268 $25,287,812 $39,191,942




Balance Sheet - CASC

(Unit: USD)
2012e 2013e 2014e 2015e
Assets
Current Assets
Cash $1,218,944 $253,925 $430,847 $4,165,804
Accounts Receivables - Net $116,553 $949,501 $1,871,053 $2,981,264
Other Current Assets $47,269 $385,076 $758,816 $1,209,068
Total Current Assets $1,382,765 $1,588,502 $3,060,716) $8,356,135
Net Property, Plant & Equipment $2,981,178 $7,920,568 $14,229,830 $22,520,706
Telecom Equipment $2,965,995| $7,808,564 $14,032,026 $22,280,159
Other Equipment/Vehicles $15,183 $112,004 $197,804 $240,547
Total Assets $4,363,943 $9,509,071 $17,290,546 $30,876,841
Liabilities & Equity
Current Liabilities
Accounts Payable $259,051 $1,164,753 $1,347,496 $1,524,498
Other Current Liabilities $47,269 $385,076 $758,816 $1,209,068
Total Current Liabilities $306,320 $1,549,828 $2,106,312 $2,733,566
Long-Term Debt
Total L-T Debt - Net $2,688,366 $6,958,215 $10,924,637 $15,732,873
Total Liabilities $2,994,686 $8,508,043 $13,030,948 $18,466,439
Contrib. From Equity Partners $2,500,000 $3,000,000 $3,000,000 $3,000,000
Retained Earnings ($1,130,742) ($1,998,973) $1,259,598 $9,410,402
Total Equity $1,369,258 $1,001,027, $4,259,598 $12,410,402
Total Liabilities & Equity $4,363,943 $9,509,071 $17,290,546 $30,876,841




Balance Sheet - Sino Crossing

(Unit: USD)
2012e 2013e 2014e 2015e
Assets
Current Assets
Cash $2,425,591 $903,100 $3,021,929 $7,012,921
Accounts Receiveables - Net $262,496 $1,732,357 $3,035,012 $3,552,510
Inventory $74,482 $233,784 $331,483 $370,296
Other Current Assets $79,843 $526,925 $923,150 $1,080,555|
Total Current Assets $2,842,411 $3,396,166 $7,311,575 $12,016,282
Net Property, Plant & Equipment $6,000,000 $5,000,000 $4,000,000 $3,000,000
Total Assets $8,842,411 $8,396,166 $11,311,575 $15,016,282
Liabilities & Equity
Current Liabilities
Accounts Payable $190,633 $173,236 $303,501 $355,251
Other Payables $159,685 $1,053,850 $1,846,299 $2,161,110
Total Current Liabilities $350,318 $1,227,086 $2,149,800 $2,516,361
Long-Term Debt
Total L-T Debt - Net $5,950,000 $3,966,667 $1,983,333 $0
Total Liabilities $6,300,318 $5,193,753 $4,133,134 $2,516,361
Contrib. From Equity Partners $5,000,000 $5,000,000 $5,000,000 $5,000,000
Retained Earnings ($2,457,907) ($1,797,587) $2,178,441 $7,499,921
Total Equity $2,542,093 $3,202,413 $7,178,441 $12,499,921
Total Liabilities & Equity $8,842,411 $8,396,166 $11,311,575 $15,016,282




Balance Sheet - Golden Bridge

(Unit: USD)
2012e 2013e 2014e 2015e
Assets
Current Assets
Cash $0 $377,918 $442,802 $5,252,524
Accounts Receiveables - Net $0 $263,665 $1,359,319 $2,248,394
Inventory $0 $185,250 $653,250 $624,000
Other Current Assets $0 $96,238 $496,151 $820,664
Total Current Assets $0 $923,070 $2,951,522 $8,945,582
Net Property, Plant & Equipment $0 $6,958,606 $6,185,428 $6,108,110
Total Assets $0 $7,881,677 $9,136,950 $15,053,692
Liabilities & Equity
Current Liabilities
Accounts Payable $0 $86,507 $263,014 $342,411
Other Payables $0 $160,396 $826,919 $1,367,773
Total Current Liabilities $0 $246,903 $1,089,933 $1,710,184
Long-Term Debt
Total L-T Debt - Net $0 $6,572,017 $5,257,614 $4,600,412
Total Liabilities $0 $6,818,920 $6,347,546 $6,310,596
Contrib. From Equity Partners $0 $6,500,000 $9,000,000 $9,000,000
Retained Earnings $0 ($5,437,243) ($6,210,596) ($256,904)
Total Equity $0 $1,062,757 $2,789,404 $8,743,096
Total Liabilities & Equity $0 $7,881,677 $9,136,950 $15,053,692




Balance Sheet - Peru

(Unit: USD)
2012e 2013e 2014e 2015e
Assets
Current Assets
Cash $1,210,791 $859,672 $980,730 $5,876,618
Accounts Receivables - Net $862,633 $1,346,027 $2,104,419 $2,991,637|
Inventory $351,521 $337,383 $463,632 $582,322
Other Current Assets $262,384 $409,417 $640,094 $909,956
Total Current Assets $2,687,329 $2,952,499 $4,188,876 $10,360,532
Net Property, Plant & Equipment $4,166,128 $3,471,773 $2,777,418 $2,083,064
Total Assets $6,853,457| $6,424,272 $6,966,294 $12,443,596
Liabilities & Equity
Current Liabilities
Accounts Payable $1,162,799 $1,291,151 $1,797,914 $2,306,832
Other Current Liabilities $1,049,537, $1,637,666 $2,560,377 $3,639,825
Total Current Liabilities $2,212,336 $2,928,817 $4,358,290 $5,946,657
Long-Term Debt
Total L-T Debt - Net $3,759,828 $2,506,552 $0 $0
Total Liabilities $5,972,164 $5,435,369 $4,358,290 $5,946,657
Contrib. From Equity Partners $2,000,000 $2,000,000 $2,000,000 $2,000,000
Retained Earnings ($1,118,707) ($1,011,097) $608,004 $4,496,939
Total Equity $881,293 $988,903 $2,608,004 $6,496,939
Total Liabilities & Equity $6,853,457 $6,424,272 $6,966,294 $12,443,596




Consolidated Statement of Cash Flows

(Unit: USD)

Net Income

Add: D&A

Less: Working Capital:

Cash Flow from Operations

Capital Expenditures

Cash Flow From Investing

Equity Financing

Cash flow from Debt Retirement

Vendor Financing

Cash Flow From Financing

Cash Flow From Other/Disc. Ops

Total Change in Cash

Beginning Cash Position

Ending Cash Position

2012e

($11,660,428)

$4,765,741

$1,464,014

($5,430,673)

($29,858,652)

($29,858,652)

$19,382,400

$0

$25,865,165

$45,247,565

$0

$9,958,240

$0

$6,476,842

2013e

($15,261,118)

$7,685,209

($855,154)

($8,431,063)

($19,820,065)

($19,820,065)

$17,921,600

($8,621,722)

$18,830,142

$28,130,020

$0

($121,108)

$6,476,842

$3,480,788,

2014e

$12,425,474

$10,201,435

($4,054,994)

$18,571,915

($14,367,574)

($14,367,574)

$9,352,960

($20,660,555)

$13,754,023

$2,446,428

$0

$6,650,770

$3,480,788

$7,375,001

2015e

$52,604,741

$12,152,248

($4,909,056)

$59,847,933

($13,715,772)

($13,715,772)

$0

($16,054,494)

$13,942,646

($2,111,848)

$0

$44,020,313

$7,375,001
$47,540,204




Statement of Cash Flows - Croatia

(Unit: USD)

Net Income
Add: D&A
Less: Working Capital:

Cash Flow from Operations

Capital Expenditures
Cumulative CAPEX

Cash Flow From Investing
Equity Financing

Cash flow from Debt Retirement
Vendor Financing

Cash Flow From Financing

Total Change in Cash

Beginning Cash Position

Ending Cash Position

2012e

($2,150,625)
$695,786
$239,703

($1,215,136)

($4,870,500)
($4,870,500)

($4,870,500)
$2,614,400
$0
$3,799,140
$6,413,540

$327,904

$0
$327,904

2013e

($1,467,756)
$695,786
($142,857)

($914,827)

$0
$0

$0
$2,614,400
($1,266,380)
$0
$1,348,020

$433,193

$327,904
$761,097

2014e

($93,819)
$695,786
($110,687)

$491,280

$0
$0

$0
$2,352,960
($2,532,760)
$0
($179,800)

$311,480

$761,097
$1,072,577

2015e

$6,055,192
$695,786
($945,567)

$5,805,410

$0
$0

$0
$0
$0
$0
$0

$5,805,410

$1,072,577,
$6,877,988




Statement of Cash Flows - Serbia

(Unit: USD)

Net Income
Add: D&A
Less: Working Capital:

Cash Flow from Operations

Capital Expenditures
Cumulative CAPEX

Cash Flow From Investing

Equity Financing

Cash flow from Debt Retirement

Vendor Financing

Cash Flow From Financing

Total Change in Cash

Beginning Cash Position

Ending Cash Position

2012e
($846,606)
$238,331
$99,926

($508,349)

($1,668,316)
($1,668,316)

($1,668,316)

$1,960,800

$0

$1,215,505

$3,176,305

$999,640

$0
$999,640

2013e
($666,774)
$238,331
($118,980)

($547,423)

$0
($1,668,316)

$0

$0

($405,168)

$0

($405,168)

($952,591)

$999,640
$47,048

2014e
$1,579,946
$238,331
($294,928)

$1,523,349

$0
($1,668,316)

$0

$0

($810,337)

$0

($810,337)

$713,012

$47,048
$760,061

2015e

$4,927,713
$238,331
($491,586)

$4,674,459

$0
($1,668,316)

$0

$0

$0

$0

$0

$4,674,459

$760,061
$5,434,519




Statement of Cash Flows - Montenegro

(Unit: USD)

Net Income

Add: D&A

Less: Working Capital:

Cash Flow from Operations
Capital Expenditures
Customer CPEs

Cumulative CAPEX

Cash Flow From Investing
Equity Financing

Cash flow from Debt Retirement
'Vendor Financing

Cash Flow From Financing

Total Change in Cash

Beginning Cash Position

Ending Cash Position

2012e

($1,167,493)
$154,698
$84,995
($927,801)
($1,082,883)
$0
($1,082,883)
($1,082,883)
$1,307,200
$0

$750,809
$2,058,009

$47,325

$0

$47,325

2013e

($1,022,696)
$154,698
$17,044
($850,954)
$0

$0

$0

$0
$1,307,200
($250,270)
$0
$1,056,930

$205,976)

$47,325

$253,301

2014e

$970,568
$154,698
($312,557)
$812,708
$0
($104,452)
($104,452)
($104,452)
$0
($500,539)
$0
($500,539)

$207,717

$253,301

$461,018

2015e

$2,255,552
$154,698
($146,650)
$2,263,599
$0
($52,321)
($52,321)
($52,321)
$0

$0

$0

$0

$2,211,279

$461,018
$2,672,297,




Statement of Cash Flows - NGSN

(Unit: USD)

Net Income
Add: D&A
Less: Working Capital:

Cash Flow from Operations

Capital Expenditures
Cumulative CAPEX

Cash Flow From Investing
Equity Financing

Cash flow from Debt Retirement
\Vendor Financing

Cash Flow From Financing

Total Change in Cash

Beginning Cash Position

Ending Cash Position

2012e
($2,788,347)
$1,482,353
$227,596

($1,078,398)

($10,376,470)
($10,376,470)

($10,376,470)
$4,000,000
$0
$7,701,516
$11,701,516

$246,648

$0
$246,648

2013e
($6,566,350)
$2,711,908
$714,422

($3,140,020)

($8,606,882)
($18,983,353)

($8,606,882)
$7,000,000
($2,567,172)
$7,092,153
$11,524,981

($221,921)

$246,648
$24,727

2014e
$1,888,432
$3,841,447
($917,764)

$4,812,115

($7,906,778)
($26,890,130)

($7,906,778)
$4,500,000
($7,498,395)
$6,273,368
$3,274,972

$180,310

$24,727
$205,037

2015e

$16,051,373
$3,841,447
($1,793,402)

$18,099,418

($3,777,371)
($30,667,501)

($3,777,371)
$0
($6,819,225)
$2,539,675
($4,279,549)

$10,042,498

$205,037
$10,247,534




Statement of Cash Flows - CASC

(Unit: USD)

Net Income
Add: D&A
Less: Working Capital:

Cash Flow from Operations

Capital Expenditures
Cumulative CAPEX

Cash Flow From Investing
Equity Financing

Cash flow from Debt Retirement
VVendor Financing

Cash Flow From Financing

Total Change in Cash

Beginning Cash Position
Ending Cash Position

2012e

($1,130,742)
$500,220
$142,498

($488,024)

($3,481,398)
($3,481,398)

($3,481,398)
$2,500,000
$0
$2,688,366
$5,188,366

$1,218,944

$0
$1,218,944

2013e

($868,230)
$1,416,954
$72,753

$621,477

($6,356,344)
($9,837,742)

($6,356,344)
$500,000
($896,122)
$5,165,971
$4,769,849

($965,018)

$1,218,944
$253,925

2014e

$3,258,570
$2,803,640
($738,809)

$5,323,401

($9,112,901)
($18,950,644)

($9,112,901)
$0
($3,514,234)
$7,480,656
$3,966,421

$176,921

$253,925
$430,847

2015e

$8,150,805
$4,677,135
($933,208)

$11,894,732

($12,968,012)
($31,918,656)

($12,968,012)
$0
($5,937,533)
$10,745,769
$4,808,236

$3,734,957

$430,847
$4,165,804




Statement of Cash Flows - Sino Crossing

(Unit: USD)

Net Income
Add: D&A
Less: Working Capital:

Cash Flow from Operations

Capital Expenditures
Cumulative CAPEX

Cash Flow From Investing

Equity Financing

Cash flow from Debt Retirement

Vendor Financing

Cash Flow From Financing

Total Change in Cash

Beginning Cash Position

Ending Cash Position

2012e

($2,457,907)
$1,000,000
($66,502)

($1,524,409)

($7,000,000)
($7,000,000)

($7,000,000)

$5,000,000

$0

$5,950,000

$10,950,000

$2,425,591

$0

$2,425,591

2013e

$660,320
$1,000,000
($1,199,478)

$460,842

$0
($7,000,000)

$0

$0

($1,983,333)

$0

($1,983,333)

($1,522,491)

$2,425,591

$903,100

2014e

$3,976,028
$1,000,000
($873,865)

$4,102,163

$0
($7,000,000)

$0

$0

($1,983,333)

$0

($1,983,333)

$2,118,830

$903,100

$3,021,929

2015e

$5,321,480
$1,000,000
($347,155)

$5,974,325

$0
($7,000,000)

$0

$0

($1,983,333)

$0

($1,983,333)

$3,990,992

$3,021,929
$7,012,921




Statement of Cash Flows - Golden Bridge

(Unit: USD)
2012e 2013e 2014e 2015e

Net Income $0 ($5,437,243) ($773,353) $5,953,692
Add: D&A $0 $773,178 $773,178 $850,496
Less: Working Capital: $0 ($298,250) ($1,120,538) ($564,087)
Cash Flow from Operations $0 ($4,962,315) ($1,120,712) $6,240,101
Capital Expenditures $0 ($7,731,785) $0 ($773,178)
Cumulative CAPEX $0 ($7,731,785) ($7,731,785) ($8,504,963)
Cash Flow From Investing $0 ($7,731,785) $0 ($773,178)
Equity Financing $0 $6,500,000 $2,500,000 $0
Cash flow from Debt Retirement $0 $0 ($1,314,403) ($1,314,403)
Vendor Financing $0 $6,572,017 $0 $657,202
Cash Flow From Financing $0 $13,072,017 $1,185,597 ($657,202)
Total Change in Cash $0 $377,918 $64,885 $4,809,721
Beginning Cash Position $0 $0 $377,918 $442,802
Ending Cash Position $0 $377,918 $442,802 $5,252,524




Statement of Cash Flows - Peru

(Unit: USD)

Net Income
Add: D&A
Less: Working Capital:

Cash Flow from Operations

Capital Expenditures
Cumulative CAPEX

Cash Flow From Investing
Equity Financing

Cash flow from Debt Retirement
\Vendor Financing

Cash Flow From Financing

Total Change in Cash

Beginning Cash Position

Ending Cash Position

2012e

($1,118,707)
$694,355
$735,797

$311,445

($4,860,482)
($4,860,482)

($4,860,482)
$2,000,000
$0
$3,759,828
$5,759,828

$1,210,791

$0
$1,210,791

2013e

$107,610
$694,355
$100,192

$902,157

$0
($4,860,482)

$0
$0
($1,253,276)
$0
($1,253,276)

($351,119)

$1,210,791
$859,672

2014e

$1,619,101
$694,355
$314,155

$2,627,610

$0
($4,860,482)

$0
$0
($2,506,552)
$0
($2,506,552)

$121,058

$859,672
$980,730

2015e

$3,888,935
$694,355
$312,598

$4,895,887

$0
($4,860,482)

$0
$0
$0
$0
$0

$4,895,887

$980,730
$5,876,618




L) CLOBAL COMMUNICATIONS

SUMMARY

ZTE and VelaTel have partnered to form a global strategic partnership
which includes highly leveraged debt financing.

VelaTel has been accepted to membership in Global TD-LTE Initiative
(GTI).

VelaTel acquired a 95% equity interest in VelaTel Peru. VelaTel
consolidates VelaTel Peru’s financial performance on VelaTel’s books.

VelaTel has entered into a Business Cooperation Agreement with the
shareholders of Herlong Investments Limited to acquire a 75%
controlling interest in Herlong and its operating subsidiaries, Novi-Net in
Croatia and Montenegro Connect.




k) GCLOBAL COMMUNICATIONS

SUMMARY

VelaTel has entered into a Business Cooperation Agreement with the
shareholders of Cyprus holding company Kerseyco Trading Limited to
acquire a controlling interest in Kerseyco and its Serbian operating
subsidiary, VeratNet.

VelaTel has a JV agreement with Golden Bridge Network
Communications Co., Ltd. (GBNC), which holds WBA and ISP licenses to
deploy and operate a WBA network in the PRC.

VelaTel has entered into a Business Agreement with New Generation
Special Network Communication Technology Co., Ltd. (NGSN).

VelaTel has entered into a Business Agreement with Aerostrong Company
Limited. Aerostrong is a subsidiary of China Aerospace Science and
Technology Group (CASC), a state-owned company in the People’s
Republic of China (PRC).




k) CLOBAL COMMUNICATIONS

SUMMARY

Sino Crossings JV gives VelaTel control over the central nervous system
that supports last mile wireless solutions, compliments its other JVs in
China, and generates revenue from sale of excess data capacity to
incumbent operators such as China Mobile, China Unicom and China
Telecom.

VelaTel and VN Tech have partnered to form a joint venture operating
company manufacturing, distributing and selling hydrogen fuel cell
systems

Wi-MAX technology delivers a faster return on capital investment than
waiting for evolution to LTE, while still allowing a primarily software based
upgrade to LTE.
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